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Garzarelli, 39, isn’t your typical research analyst, She's the
Bodiest vwoman on Wall Sireer

What makes Garzarelli so successful is that she's usually
right. Her major claim 1o fame is 1hat she predacad the marke
crash a full week before all hell broke loose on October 19, 1987,
She was also correct Last Fall, as the Persian Gulf war loomed.
Maost analysis advised clients wo nean for cover, begging them o
convert Wy cash, but Garzarelli urged investors to buy stocks.
This brought on o choms of laughter from competing analysts.
By mid-March the Dow Jones indusirial average had gained
I3 percent, and the smiles faded fast.

arzarelli actually operates in
two financial arenas. For fwo weeks 1
monith she holes up in bher Greenwich
Yillage apaniment and eranks sut ber Sector
Analyzie Monthly Monitor, a |00-page mar-
ket forecast that advises clients on where
invest their money. She spends the other
two weeks traveling around the country,
meeding with Shearson®s clients over hreak-
Fas1, lunch and dinner. In between calcula-
tions and phone calls, Garzarelli also works on managing &
S500 million mimal fund for Shesrson,

Her track record throughout the 19805 was impressive.
Based on the figures of Coopers & Lybrand,
an aceounting fiem hired by Shearson o go
over Garzarelli's rescarch, investors who
Fodbowved her advice betwesn 1962 amd 1987
outperfiormed the stock market by an aver.
age of five percentage points a year. Only a
handful of money managers match the
Dow consistenly, much less surpass if,

Although the mutual fwnd that Gar-
zarells has managed since 1987 fell shat
of expectations in its first few years, in-
westors afen’l complaining now, I the
first three months of this vear her Secior
Analysis Portfolio fund gaired 22 percent—
mabes ahead of the | 1.6 percent Dow industrial
average. And despile impressive gains last
spring in the stock marketl, she's still extremely
bullish, *The Dow can go o 3 300, unless the
Federal Reserve Board raises interest rates,”
she says. “The time to sell some stocks would be if the three-
meeath treasury bill rale nses to 606 percent.”

The vivacious Garzarelli bas become a stock markel super-
star by being brainy—and by breaking all the rules. A Shearson
executive vice president. she is rarely in the office, regularly ar-
rives late o meetings and courts the press with fervor and re-
freshing candor. In a business where many executives cower
behind public-relations staffers wha monitor their every word,
Carzarelli personally retufas reporters’ phone calls with
alacnty and makes o stunning aumber of television appear-
ances. She also follows up negative coverage with questions of
her own. When Basiness Week put her on its “What's Cut” list
in 1989—y bad year for her fund—she frantically called re-
poriers there secking an explanation. When frstiiutional fn-
vesfor ran an unilattering drawing of her on s “All- American
Rescarch Team™ cover, she called the amist o offer new pho-
iographs of herself so.she'd look better the next year.

O Wall Street, where most of her financial colleapues dress
conservatively for success, Garrarellh stands out like a Jackie
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Ciollins novel amoeng the reference bnoks. She owna 10 paiss af
color contect lenses, wears short skirts and spiked heels, and
has a habit of winking suggestuvely at clients and colleagises.
Mo surprisingly. in o business than likes neither women noe Ma-
gront self-promotion. Garzarell has come under constant criti-
cism for being o media hownd and a M. Former Shearson
broker Patricia Muolligen says many beckers there were respect-
ful of her work but resentful of her style, “Elaine had a grean
hairdo amd wore great chdbes,” she savs, “and there was somse-
thing about that which rubbed peaple the wrong way,” Her
flamboyam looks have especially upsel some wamen on 'Wall
Street. who think Garzarelli's Mashy image doesn’t help
WMTRETL.

Garzarclli has heard the croticasm befone and insiss it doesn'
bothr her. 1 don's look good in the clothes and ties thal odher
women wear on Wall Street,"” she says, “Why shouldn'y | be
siylish? And so what if I'm friendly and curgeang? 1 call it en-
thusiastie,” Vet she’s still somewhat sensitive 1o how sihery
view her. “When Fortume wrole thal [ was “soductively nibbling
on my pearks,” | stopped,” she says. Garzarelli also says she has
tried 10 keep hersell from winking. a habit she first spoiied sev-
eral years ago when she begnn (o appear regulasly on television
Ak Tor grabbing atiention, Linds Friedman. & friead from cal-
lege, says, “IU's not 5o mech that Elaine is heoking for the spat-
light. It"s more of a certificatson, 11 reminds ber that *yes, I'm

st worthy,' ™

& chemistry lab in her basement, right.
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If Garzarelli shrags ofl the pesonal sttacks on her image, she
has n decidedly different aititeds towand those who take pog-
shiots at her work. Publicly slam her analyses and she' 1l gquickly
pack up the phone and offer samples of her work, or she' |l send
a politely writen note suggesting that yoo speak to her lnwyer if
you're coptemplating another salvo. When detraciors whisper
that she massages her numbers (0 make hersell book good (2
claim mo one would verify for this story), Garzarelli poims o
ihat those same peaple have been knoswn 1o hire away her assis-
Lants bn eder o duplicate her winning fosmula. In her defense,
Marvin MeMuomey of Houston's Invesiment Advisors Ine., a
Shearson client, says Garzarelli®s reputation stands on her
recard, “Her indicators have been very night.” he says, “Finanoe
hens been a man®s business, w0 [ know she'’s working hand.™

CGearzarells arcribates her sucoess 1o her ovwn drive and 1o ber
masher’s determination that she be raised like a boy. “My
mother used to sy, “Gel yoarsell inlo a man’s business,” ™ she
recalls. “She dida’t want me in a Catholic school because |
wiuld have hod vo sit with the girls. And whatever | was doing
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Cirowing up in
siithairban  Philadel-
phia, CGarzarelli hin
the books in kigh
school ond was an ex-
cepdional student. Al
Drexel l.lniw[.r,i“,'_
she began ax a chemi-
Cal-erEIRCErng major,
bt an  inreductory
COMITSE N CoONODmkics
convineed  her o
switch her major in
191 I pust elicked—I
loved i1.” she says,

A5 an undergraduate
she 1ook a par-tims
assistant’s job wnrl::iqg for
the chiel cconomist at the
brokerapge firm A.G. Becker
in Philadclphio. On her firsc
day Ciarzarelli®s boss told her

beforeithappened.
She was alsoright about
the bullmarket of’91.

refused 1o sign the
comMract and was
awarded the fund
anyway,
Garzarelli has
aleo kearned to han-
dle come-ons from
colleagwes and busi-
AESS  ASSOCiates,
When a salesman
fram A0, Becker asked o be
fet imlo her hotel room after
dinmer ope night, she just said
oo and began to close the
door—hat not fxs1 encugh o
keep him from throwing a
mstchbook in ber face. “1 just
walk away™ in those silua-
tioms, she says. After two mar-
riages, two divorces and one
broken engagement, Gar-
zarelli says she kves her inde-
pendence. But she alio walks

o dhevise o system 1o predict what makes stocks go up and
dovvie—a big task for a pari-timer. She sef 1o work and came up
with 13 economic indicators, which she still uses in her work
today. A year booer she staned full-tme at Becker while pursa-
ing a masier's in business st Drexel st nighl

Her big break came in 1980, when John Hindelong was
mamed director of reseanch at the firm, He pushed ber 10 make
television appearances o business shows. Garearelli was terri-

passionately aboul adogting o child, “T have to do iL” she says.
“I"'m getting older. | want 1o share $0 many things. | want to
shop, buy her little clothes and teach her the saock moarket,”
Elsime Garzarelli is a fascinating stusdy in comrasts—a mum-
bers cruncher who hax successfully marketed herself as a hot
comnmidity, “She’s a bit of a bokemian,” says Jeff Madrick, 2
business reporter for a elevision station in Mew York and a
close friend. “5She doesn’t care abowt driving the Laest car ar

et First, bt shee dind 5t any-
wity, motivated by the fack
that her bamus wos Eied 1o ber
ranking in an annuoal padl
published by frsdraiom fn-
vesfor, By 1984 Coble News
Melwaork, Well Sireer Week
with Laowdy  Rekevser and
PBS"s MNighriv Business Se-
poirt bl discovefed her—and
w01 el S bearsan.

A5 she moved up in the
ranks, Garearclli came face-
fo-Tnee with Waoll Sireet's
herandl af sexizam, In the carly
days, s says. male ehiens
could not believe that a 25-
year-old woman econromisl
cogibd have anvibhimg auseful wo
el them. so they ignored ber.
And she ignored them, “1"ve
iried 1o use sexism os an in-
ceniive 10 work harder., o
proave mysell,” she says. Al a
mesting in |47, when Gar-
rorelli was assigned her ma-
uml  Tamd, “ope  lelbow
thought thers shoald be a
contract with a claose tha

Where Women Do Best

On Wall Street

Wosnen have atways had i tough on Wall Street. And whille that's
sl trse Roday, they ane excelling in two key Rreas—meseanch amnd
sabes. Ak Shearson, for exampls, about a thind of the 74 full-tima
professinnal employess in the ressarch department are women. Re-
search analysts can sither do the big-picture work that Elaine
GCarzarelll doet—mwatching the overall stock market and econ-
OIEy—0F 20 19 on a particolar indistry, recommending or panming
siocks, The starting salary for &n anslyst at a big firm is $50,000,
bk o5 Barzarelll has proved, tha sky's e Bmit i you're good. There
is alsa plenty of opporbunity for self-promotion. Anslysts sre con-
sinmtly gushed in the financisl press and medis on the health of in-
dustries, compankes and siochs. Garmrell suggests getting an
economics. degres, which allows you the Bexibility of golag into
ather careers, like politics or academia.

Sales & also 3 field in which women cam move up quickly. After a
year of hulding up & cusborer base, brokers ot major firms sam
between 570,000 and S100,000. But agsin, exceptional sales-
pesple cas warm up to 51 million within several years,

H you're still determined to broak into imvestment banking, try to
et o ot the bottom, and be ready with a proven record when times
improve. Remanbar, thomgh, thet whes times get better on Wall
Streed, imvisstrniont bankers” hours useally pet worse. H you ootildn’y
patll an adlmighter in college, you might want o send your résume to
the resasrch department instead, —54

living in the choicest seigh-
borhood, and gosh knows she
could afford Park Avenoe if
she chose 0." While her
peers on Wall Sireer adom
their affices with illustrations
af English hunting scenes and
Currier and Ives prints af Old
Mew York, Garzarelli dis-
plays avtographed photos of
rocker clients like Joan Jett
and Cyndl Lauper ("Elaine,
Crirls just wanna have famds,™
scribbled Lauper), Garzarelli
herself sees no comradsctions
in either her sayle or her
image. and neither do most of
her clients, “Elnine is using
every lache she has 1o slay
on top,” says one male money
manager a1 a small firm.
A oman would wse every
means available 1o ger elients
o like him. Why shouldn't a
woman |

SUSAN ANTILLA is the Wall
Srreer columnisy for USA
Today.
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